
“The easier we make it for agents to do business, the more

they write with us.

“Real Time plays an important role in this. We’ve found a direct correlation

between real-time usage and sales.

“If we are to grow, we need to support Real Time. In fact, our goal is to be on

every real-time platform there is. If

we’re not there, there’s a good chance

we won’t get a shot at the quote.” 

Experience the power of Real Time.

Start at getrealtime.org.

“We Sell More
with Real Time.”
“We Sell More
with Real Time.”

This message brought to you by the Real-Time/Download Campaign, which is dedicated to improving the competitiveness of the independent agency 
distribution channel.  Participants include independent agencies and brokers, carriers, technology providers, user groups, and agent and industry associations.
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